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Resources: Networking Squared


One tactic to strengthen your network is to occasionally pair individual contacts for a three-way conversation.

When two connections with similar professions, or who target like-minded audiences, chat together at your invitation, they share their experiences. Opportunities for collaboration may develop.

Imagine: an attorney speaks at a class taught by a marketing professional and later they co-author an article for a legal publication.

The following discussions will help you identify contacts for potential Networking Squared conversations. 

Your Gold Mine of 5,000 Contacts http://bit.ly/2h5oBlX

Up with Referrals. Down with Word-of-Mouth. http://bit.ly/2LUGLsx

Two Can Network Better Than One http://bit.ly/2QVzh8t
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Want to build up your network by bringing others together? Contact me for a FREE 30-minute consultation at Janet@JanetLFalk.com and 212/677-5770. Let’s see which of your contacts might make good partners for a Networking Squared conversation. 
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